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MpaxaaHCTBO: Poccusa, ecTb pa3peLleHre Ha paboTy: Poccus
lotoB paboTaTb YAanéHHO, rOTOB K peAK/M KOMaHANPOBKaMm

Head of Growth / Head of Marketing

Cneunanumsaunn:

— [vpekTop rno mapkeTuHry n PR (CMO)
Tvn 3aHATOCTW: NONHAsA 3aHATOCTb
®opmat paboTbl: yaanéHHo
XenatenbHoe Bpemsi B NyTW A0 paboThbl: HE MeeT 3HaYeHs

Anpenb 2022 —
Maii 2026
4 ropa 2 mecsiya

Pespasnb 2020 —
Anpenb 2022

Akapemcntm - EdTech-xonguHr - kKomaHga ao 17 yen., 6ropxer go 7,7
MJTH P/mec

O6paszoBaTte/bHble yUpexaeHUs
* MoBbIWeHMe KkBanudukaunm, nepekBanndrkaums

Head of Growth/ Performance

* Ynpaenan growth-¢yHkumeii B 6+ BepTrkansax EdTech B nepnos cMeHbl pekiaMHbIX KaHan0B
2022.

* B nepuog Moeli paboTbl XONAMHT Bblpoc ¢ 300 MAH o 1,5 mapa P.

* Wcnonb3osan Al kak pblyar MacwtabuposaHms growth-dyHkumm: BoicTpansan LLM-cueHapuwy,
Al-accucTeHTOB, 3n1ieMeHTbl I-opKkecTpaummn n KOHTEHT-3aBOZ A/151 YCKOPeHUs Uccie0BaHUiI,
rmnoTes, KpeaTneBoB, 0dpPepoB 1 YyNpaBAeHUYECKO aHANUTUKN; NePEeBOANT MapKETUHI U3 PyYHOro
NPOM3BOACTBA B CUCTEMHYHO OMepaLoHHyo Mogens ¢ VI B agpe npoueccos.

* [lo HanpaBneHuo «ApXMTeKTypa» B IHAeKCe yBennunn 06bEM LieneBbIX Angos ¢ 318 o 918,
nNpubbLIIb Bblpocna B 4,5 pasa.

* [lo HanpaBneHuo «ApxmTekTypa» Bo BKoHTakTe yBennumn nuapl ¢ 33 go 177, npmnbbinb BbIpoCaa B
14 pas.

* BepTukanb ctana Nel Mo BbIMNOAHEHWIO FOAOBOrO NjaHa NpubbINU B XONANHre.

* [lo HanpaBNeHNO CenbCKoro xo3saricTaa: poct ¢ 30 Ao 300 1n40B exeHeenbLHO B O4HOM KaHarne, ¢
17 po 172 B Hefento B Apyrom.

* Mo paHHbIM AHAeKca BepTuKkanb ctana Nel B HMLLE OHNAH-06pa30BaHMA MO CeNbCKOMY XO3ANCTBY
B 2023-2024, Bbikynasi 6osee 60% Tpaduika pblHKa MO KAHOUYEBbIM NPOAAIOLLMM 3anpocam.

* o HanpaBneHWo 6BU3HeC-LLIKOAbI POCT B 3,44 pasa no ngam: ¢ 47 go 162, npu CHXXEHUN
ctonmocT Ha 10%: c3 159 P ao 2 863 P.

* ToNHOCTbIO NepeBén pekNaMHY akTUBHOCTb C NMPeXHUX KaHanoB Ha AHAekc 1 VK 6e3 npocagku
BbIPYYKN.

Result University



2 roga 3 mecsaua

fiHBapb 2019 —
Pespasnb 2020
1 roa 2 mecqaua

AAHBapb 2017 —
AuBapb 2019
2roga 1 mecsy,

ObpazoBaTte/bHble yUpexaeHUs
* MoBbIWeHMe kBanndpukaunm, nepeksanndumkaums
* B3Hec-o6pa3oBaHme

PykoBoguTenb oTAena MapkeTuHra n peknamel (Edtech)

* YnpaBneHue n ctpaTtervs: B3sn 30Hy aHTUKpu3ncHoro ynpasneHus (Turnaround). PykoBognn
in-house komaHZoOM 13 6 cneLyManncToB (TpPaduk, KOHTEHT, aHaINTNKA, aBTOBOPOHKM), NepeBeas
oTgen Ha data-driven ynpasneHue (HADI-CnpuHTbI).

* CBsA3Ka C Npojaxamu: YCTaHOBW/ NPOAYKTUBHOE COTPYAHNYECTBO C OTAENIOM NPojaXx (perynspHble
peBbto ¢ POl, BHeAgpeHMe pernameHToB KBanndukaumm), ycTpaHns NoTepro NA0B Ha CTbike
OTZeNoB.

* OkynaemocTb (P&L): OundpoBan OHUT-3KOHOMUKY KaHanoB 1 BbiBen performance-KOHTYp 13
ybbITKa (-3 MAH P) B cTabunbHbIN Natoc (+1 MaH P) Bcero 3a 2 mecsaua.

* PocT KoHBepcuid (CRO): YBenn4mna KOHBEpPCUIO NOCajouHbIX CTpaHuy, B 2,03 pa3a 3a cueT
CustDev-nccnegoBaHuii 1 rnyboKom CMbICIOBOV NepeynakoBKM MPOAYKTOB.

* PekopgaHble 3anyckn: CnpoekTnpoBan apxmuTekTypy 3anycka Black Friday, uto npuHecno
peKkopAHYHo BbIPYUKY 3@ BCHO UCTOPUIO KOMMNaHUK — 6osee 10 MAH P.

EdTech-npoekT (NDA, B2C) - popmaT UM

O6paszoBaTte/bHble yUpexaeHUs
* MoBbIWeHne kBanndrkaumm, nepeksannpmkayms

Head of Growth / CMO

* [MocTpoeHne komMaHAbl: CNpoeKTUpoBan 1 cobpan 2 otaena MapkeTuHra ¢ Hyns. PazpaboTan
LeneByto OprcTpykTypy, onpegenun LIKIM (LeHHbIV KOHeYHbIN NPOoAYKT) ANSt KAXAOW ponu, BHeApPW
npospayHyto cuctemy KPI n Scrum-pmTm ynpasneHums.

* Oumdposka 1 aHanuTuKa: NMpoBen NOAHYIO PEBU3NI0 METPUK 1N BHEAPWUA CUCTEMHbI
growth-KoHTyp. HacTpoun cKBO3HYH aHaNUTUKY, AeKOMMO3ULIMIO BbIPYUKN U yNpaB/ieHYecKyo
oT4eTHOCTb popmata PHI (pyka Ha nynbce).

* Pabpuka rmnoTtes: 3anyCcTua CUCTEMHBIN MpoLecc TecTupoBaHusA runoTes (PTI) Ha ocHose CustDev
1 CJM gna HenpepbIBHOIO NOVICKa HOBbLIX CBA30K. BuicTponn MeaunannaHnposaHue v ROI-noruky
pacnpegeneHns peknamMmHoro 6roaxera.

* MacwTabupoBaHue Tpadurka: KpaTHo yBenmyma obbem nprBaeYeHns € NAaTHbIX KaHaa0B — pocT
yuncna pernctpaynii Ha uenesble MeponpuaTus ¢ 10 go 1 000. OAHOBPEMEHHO C 3TUM
ONMTMMU3NPOBAN 3KOHOMWUKY, cHM3MB CPL (ctommocTb vga) B 5 pas: ¢ 1 500 £ go 300 £.

AH «Xouy KBapTupy» - HeABM)KUMOCTb

CTponTeNnbCTBO, HEABVXKMMOCTb, 3KCMNJyaTaLMs, MpoekTMpoBaHme
* AreHTCKuMe ycnyru B HeABUXKMMOCTH

Growth Marketing Lead / PykoBoanTtens mapkeTtuHra / CMO

* BHyTpeHHWIA pocT: PPC-cneymnannct — pykoBoAuTeNb OTAeNa InjoreHepanmm — pyKkoBoanTeNb
oTAena MapkeTuHra.

* OTBeyan 3a growth-koHTYp nngoreHepauum: performance, nocago4Hble CTPaHMLbl, CKBO3Has
aHanNTVKa, KOHBEPCKS, CBS3Ka C MPogaXKaMMu.

* PyKOBOAW/T KOMaHAOM MapKeTUHra 1 peklaMHbIM 610)keToM cBbie 1,5 MaH P.

* Mepecobpan cuctemy nngoreHepauunm komnaHmn: o 900 uenesBbIX TNAOB B MecsiL, € iHAeKca v
TapreTMpoBaHHOL peknambl.

* CPL 300 £, CPQL 1 000 # — npuBneyeHue B 5 pas geluesne npexHen mogenn; ROI > 200%.

* BbiBen yObITOUYHOE HanpaBneHne ns -3 MaH P B +1 maH P 3a 1,5 mecsua.

* NocTpouna MexaHuKy nuaoreHepauumn Ha 6ase rmnepcerMeHTaLnm N KBU3-MapkeTuHra, KOTopyo
no3xe Hadaau NOBTOPATL KPYMHeriLune NTPoKU PbIHKA.



AHBapb 2016 —
®eBpanb 2017
1 roa 2 mecqaua

Pespasnb 2015 —
fiuBapb 2016
1roa

BbicLuee

2024
Bbicwee

2015
Bbicluee

* MacwTtabuposan wabnoH canta Ha 30 XK, yBennums KoHBepcuio ¢ 1% Ao 2,64%.
* COBMECTHO C OTA€e/I0M NMPojax yBenn4ma ckBo3Hy KoHsepcumto ¢ 1,85% ao 3,3%.
* [pM3HaH ny4ywmnm coTpyaHukom 2018 roaa.

Co6cTBEHHOE areHTCTBO * NpoeKTHasA paboTa

CMW, mapkeTuHr, peknama, BTL, PR, ansaliH, npoatocmpoBaHme
* MapkeTuHroBble, peknamHble, BTL, an3aiHepckne, Event-, PR-areHTCTBa, opraHmsauus
BbICTaBOK

PykoBoguTenb MapkeTUHroBoro areHtctea / Growth Consultant

* NpoBOAN KOMMIEKCHBIN ayAuUT MapKeTuHra 1 brnsHec-npoLeccos no 56 napameTrpam.

* PaspabaTbiBa/ MapKeTVMHIOBYIO CTPaTernio pocTa: cermeHTauus, opdepsbl, YT, BOPOHKM,
nocafZlodHble CTPaHNLbl, KBU3-MapKeTUHT.

* 3anyckan 1 maclwitabmupoBan performance-kamnaHum, BHeapsn CRM, KOANTPEKUHT, CKBO3HYHO
aHaNUTUKY.

* [1o noATBEpXAaeMbIM MPoeKTaM CYMMapHbIA JOXOA4 KNMEeHTOB OT MapkeTuHra — 27 877 351 P.
* Tinger (Be3gexoabl): npogaxmu +10 772 042 £, ROI 1 835%.

* AHOS: BbIBOZ HOBOro TOBapa Ha pblHOK, Npea3akasbl 806 000 £ B HeCe30H.

* AreHTCTBO HeBUXXMMOCTU: CTpaTerns nngoreHepaunu, uenesble nnabl o 2 000 P B cermeHTe
HOBOCTpOeK KoM$opT-knacca.

* CyMMapHO npuBnék 2 766 n1AoB cpefHer cTouMocTbio 417 P.

®dpunaHc-KoHcanTuHr - digital, e-commerce, B2B
Performance Marketing / Digital Consultant

- High-ticket nngorerepauus (Digital-areHTcTBo Densure): CnpoekTnpoBan BOPOHKY A5
npemnym-Heasmkmmoctun. Cosgan 41 Landing Page n ynpaenan 80+ kamnaHuamu B AHAeKC.AnpekT
(6ropxeT oT 300 000 P/mec). CucteMHO cHU3MA CPA Ha 21,5% (c 1400 go 1100 P). Mpuenek 3 uyenesbix
K/IMEHTOB Ha 31THble anapTameHTbl B MM/LL «OKO» (4eku oT 57 MAH P).

- CobcTBEHHBIN E-commerce / Apbutpax Tpadurka: 3anycTua NOAHbIM UMK Npoax 24 TpeHAO0BbIX
TOBapOB (OT 3aKynKM OMHMKaHaAbLHOro Tpaduka Ao paboThl ¢ call-LleHTpoM 1 norucTnkor). Mokasan
100% BbIXVNBaeMOCTb r1MMoTes: 17 NpoeKTOB BbiBeAEHbI B YACTYIO NPUOLIIb, 7 — 3aKpbliThbl B HOMb.
CpeaHuii CAC yaepxmsancsa Ha yposHe 250 P (B nyuumx cesskax — 37 P). MakcMmanbHas yncras
nNpubbIIb C 3aKka3oB 3a 1 geHb — 15 500 P.

- Mpsamble npogaxu n CRM (XonguHr 3aropog): NMonyunn dyHAaMeHTaNbHbIA ONbIT paboThbl Ha
CTOpoOHe oTgena npogax (B2C/B2B nHxeHepHble cucteMbl). ObpabaTteiBan 3asaBkm B CRM Bitrix24,
NPOBOAMA KOHCY/IbTaLMM N COrNacoBblBan KOMMepYeckme NpeA/ioxXeHns. YCTaHOBWUA abCONOTHbIN
pekop/, KoMnaHnu 3a 6 1eT: 3a OHY HeJesto 3aKpbln 26 JOrOBOPOB 1 NOAPAAOB, MPUHECH 2 MH P
060POTHOWM BbIPYYKMN

MockoBcKuia NHCTUTYT I1pI/IKI1ap,H0|7| ncumxosaormm
MpakTn4ecknii NCUXonor 1 Koyu. [iee cneymnanmsaymnm

cneryknt

MeHemkMeHT. KpacHbili gnnaom, MeHeaKMeHT



2024

3HaHWe A3bIKoB

HaBbIkn

060 MHe

Data Driven Marketing
Akagemuna Unbn banaxHuHa

Pycckuin
AHFNNINCKWIA

Head of Marketing Head of Growth  Director of Marketing  Growth Marketing
Performance Marketing  Strategic Marketing  Unit-askoHoMuka  P&L-mMapKeTuHr
CkBo3Has aHanntnka CRO  Go-to-Market

YnpaBneHvie MapKeTUHIOBbIM 6104KeTOM  YnpaBneHune KomaHgor 10-17 yenosek
HADI-cnpuHTtel  ICE-npuoputmsauusa  A/B-TectmpoBaHue

Al B KOHTeHT-NpogakwHe  Customer Development JTBD (M

KoropTHeli aHann3 RFM  AHgekc.MeTpuka  Google Analytics  Power BI

Roistat Calltouch  fHpekc.Aupekt VKAds Telegram Ads

NnPO®N/Ib

10+ net B digital n EdTech. CTpoto MapKeTUHT Kak yripaBasieMyro CUCTeMY poCTa BbIPYYKN 1 MapXU:
unit-askoHoMWMKa, gekoMno3nums P&L, CKBO3Haa aHaNUTKKa, CUHXPOHU3aLMS € npojaxamu, ¢abpurka
rmnotes, Al-onepaunn B KOHTEHT-MPOAAKLLIHE.

OnbIT ynNpaBneHns KoMaHaol 4o 17 yenosek, 6rogxetamn go 7,7 maH P/mec, growth-dyHkumein B
XONAMHre ¢ Bblpyukor go 1,5 mnpg P.

Llenesas ponb: Head of Marketing / Head of Growth / Director of Marketing B EdTech, SaaS nan
digital-komnaHuun. Tonbko yaanéHHeln popmar.

KMHKOYEBBIE AOCTUXXEHNA

* AkagemcnTun (EdTech-xonauHr): B nepmog Moein paboTbl XoNAMHT Bbipoc € 300 MaH go 1,5 mapa P. Mo
KAOYeBbIM BEPTUKANAM Aan PocT ANA0B, NPUGLINU U AOAN PbIHKA.

* Result University: BbiBen performance-koHTyp ¢ 0 B +1 MAH P 3a 2 MmecsAua. KoHBepcus calritos x2,03.
+ EdTech-npoekT (NDA, B2C): 3a 6 mecsueB noctpoun growth-cnctemy ¢ Hyna — 2 otgena
MapKeTWHra, CKBO3Has aHanuTtuka, Al-onepauun. YBennymn 4ncnio n1gos Ha meponpustve ¢ 10 go 1
000 c nnaTHbIX KaHanoB, ogHoBpeMeHHO cHu3MB CPL peruvctpaumm ¢ 1 500 go 300 P.

* AH «Xouy KBapTupy»: nepecobpan cucremy nugoreHepaumm — ao 900 LeneBbIX MMA0B B MecsiL, C
CPL 300 ® 1 CPQL 1 000 £, ROI > 200%. NpuBneyeHue B 5 pas geLuesne npexHen mogenn.

* AHTUKpU3KUC 2022: nepexos peknaMHon akTUBHOCTU Ha AHAeKC/VK 6e3 npocaaku Bblpyuku. Jons
Tpaduka >60% B HULWe «Cenbckoe xo3ancTeo» AMNO no PO.

* CRO: koHBepcus calita x1,85 npu pocte nnaos x3,45 n pocte cpeaHero yeka +18,3% 6e3 yBennyeHus
6roaxeTa.

KNHKOYEBBIE KOMMETEHLIAW

Head of Marketing - Head of Growth - Director of Marketing - Growth Marketing - Performance
Marketing - Strategic Marketing - Unit-akoHomMuka - P&L-mapkeTuHr - CkBo3Has aHaautuka - CRO -
Go-to-Market - YnpaBneHve MapKeTUHIOBbIM 6HOKEeTOM - YpaBneHue komaHgom 10-17 yenosek -
HADI-crnipuvHThI * ICE-nproputrsauns - A/B-TectnpoBaHue - Al B KOHTEHT-NpoAakiuHe - Customer
Development - JTBD : CJM ‘- KoropTHbIin aHanus - RFM

WHCTPYMEHTbI N CTEK
* AHannTuka: AHgekc.MeTpuka, Google Analytics, Power BI, Roistat, CallTouch.
* PeknamHble cuctemsl: AHgekc.AupekT, VK Ads, myTarget, Google Ads, Facebook Ads, Instagram Ads,



Telegram Ads.

* CRM 1 6a3bl gaHHbIX: amoCRM, Bitrix24, GetCourse, Airtable.

* Canitbl  neHamHru: Tilda, WordPress.

* YnpaBneHue 1 NpoayKTUBHOCTL: Jira, Notion, Trello, Asana, Miro, Figma.

* Al n LLM: ChatGPT, Claude, Perplexity, Gemini, DeepSeek, Qwen; pa3paboTka Al-areHToB u
My/IbTMareHTHbIX CUCTEM AN MapKeTUHroBbIx onepaumia; Al-driven content production.

* KaHanbl n MeTogbl: Email-MapKeTUHT, KOHTeHT-MapKeTuHr, SMM, nHpAtoeHCc-MapKeTUHr, webinar
funnels, auto-webinar funnels, tripwire funnels, KB13-MapKeTUHT.

OBPA3OBAHUE

* CN6ryKnT — MeHegxmeHT. KpacHbi gunnom, 2015.

* Akagemusa Nnbn banaxHnHa — Data Driven Marketing. 2024.

* MOCKOBCKUI MHCTUTYT MPUKNAAHOM NCUxonormm — MNpakTtuyeckmnin NCUxoor 1 Kkoyu. ise
cneumanusauyumu. NMpuMeHso B ynpaBieHn KOMaHAowm, customer development v
JTBD-uccneaoBaHusax. 2024.

PEKOMEHAALMN
JocTynHel no 3anpocy.



